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An intuitive human
resources executive
changed Scott Pritch-
ett’s life 29 years ago
when he interviewed for
a financial analyst posi-
tion at a real estate syn-
dication firm. She knew
he wasn’t the right fit.

She took the outgo-
ing, two-sport college
athlete with a drive to
win to meet the com-
pany’s West Coast vice
president of proper-
ty management. Two
hours later, Pritchett
was a leasing agent
reporting directly to
the vice president.
The chance meeting
set Pritchett on pro-
fessional course that
would prepare him for
a career of leadership
roles in commercial
property management.
Earlier this year, he was
named president of

commercial operations
at Woodmont Real Es-
tate Services, the larg-
est independent prop-
erty management firm
in Northern California.
While Pritchett’s com-
mercial real estate ca-
reer has been marked
with success, he ad-
mits it isn’t free of mis-
takes. In fact, he views
mistakes as valuable
teaching moments.

learn best from

“You
mistakes and failures
along the way,” he says.
Pritchett acknowledges
his first boss and men-
tor for providing guid-
ance that fostered de-
velopment, but also
allowed him the free-
dom to make and cor-
rect mistakes. “Lots of
great things have hap-
pened to me because
of those early trial and

error learning experi-
ences,” he says. Pritch-
ett hasn’t lost sight of
those formative vyears.
The flexibility he was
given to explore bound-
aries as an eager young
professional helped in-
fluence his own leader-
ship style. Chiefly, he
notes the importance
of being patient with
those who enter the
business with little ex-

perience.
Reflecting on his pro-
fessional  milestones,

Pritchett points to his 17
years with Woodmont
Real Estate Services as
a career highlight. “It's
the relationships I've
formed with people
both inside and around
Woodmont that are by
far my greatest profes-
sional achievement,” he
says. To Pritchett, prop-
erty management is a
business of people first
with real estate simply
the conduit.
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